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Project Your Goals | 75% Completed

OVERDUE Notes

COMPLETED

REMAINING TASKS DUE IN:

7 DAYS

30DAYS

90 DAYS
ALL TASKS

V o

TARGET DATE TASK STATUS RESPONSIBLE PARTY

I
4/1/23 First meeting - introducti‘ \
4/1/23 Discussionon goﬂec\ ¢ Completed Member, Client

Collectinforma and -
fonentory Completed Member

srialiee Life Pmrate‘
5/1/23 F up callto disc‘ nexM Not Started Member, TNG

Completed Member
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Needs Analysis | 50% Completed

Notes
IASK
¥ W - .
4/12/23 Finish collecting necessaryinformation Completed Member
4/14/23 Inputinformation for conversionofvalue Completed Member
4/24/23 Present conversion of valueanalysis Not Started Member
5/2/23 Discuss next steps intheprocess Not Started Member, TNG
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Value Your Business | 25% Completed

OVERDUE Notes

COMPLETED

REMAINING TASKS DUE IN:

7 DAYS
30DAYS

90 DAYS
ALL TASKS

o

TARGET DATE TASK STATUS RESPONSIBLE PARTY
L

]
4/1/23 Discuss need forabusin w\hon ‘

v

4/14/23 Estimationofvaln \ Completed TNG
us Msessment NotStarted =~ Member

5/4/23 ntestimation Not Started TNG, Member

Completed Member

wn
S~
N
~
N
W

Follow caII

Not Started Member, Client
PMmarketab' assessment Not Started TNG, Member

7/14/23 Submitforaf inessvaluation Not Started Member, Client
N
8/21/23 Presentthe full business valuation Not Started Adams, TNG, Member

o U
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N =
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W

LIFE PLAN STRATEGIES FOR YOUR BUSINESS | CLIENT TIMELINE



Define Marketability Strategy | 20% Completed

OVERDUE Notes

COMPLETED

REMAINING TASKS DUE IN:

7 DAYS
30DAYS

90 DAYS
ALL TASKS

o\

TARGET DATE TASK STATUS
S uFr . v -

4/6/23 Discuss key employeeswwt ‘
h 4

4/21/23 Presentinformatwrwensation

Completed

Not Started

4/21/23 Discuss merger‘ud Mce Not Started

P N —
IMn to mer‘sand quisition advisor Not Started
ﬂwitMMon advisor Not Started

7/1/23

7/14/23
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RESPONSIBLE PARTY

Member

Member

Member

Member, TNG
SM2, Member, TNG



Design Optimal Solutions | 40% Completed

OVERDUE
COMPLETED

REMAINING TASKS DUE IN:

7 DAYS
30DAYS

90 DAYS
ALL TASKS

TARGET DATE STATUS RESPONSIBLE PARTY

4/13/23 Completed Member

4/14/23 Reviewtheexito“ \ussed Completed Member

4/24/23 Presentthree e‘ptMe! Not Started Member
V| N <

5/2/23 meted bus‘sspl ingcase Not Started Member

5/25/23 &enwm

business succession plantoclient  Not Started Member, TNG
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Implement and Monitor Plan | 33% Completed

OVERDUE Notes

COMPLETED

REMAINING TASKS DUE IN:

7 DAYS
30DAYS

90 DAYS
ALL TASKS

TARGET DATE TASK STATUS RESPONSIBLE PARTY
I [ N
I 4/10/23 Setup Implementand Monitor Completed Member
I 6/28/23 Review the Life Plan Strategies for Your Business with client Not Started Member, Client
I 9/30/23 Quarterly review of the'Life Plan Strategiesfor Your Business Not Started Member, Client

LIFE PLAN STRATEGIES FOR YOUR BUSINESS | CLIENT TIMELINE



This writing is provided for informational purposes only. We must necessarily insist that everyone seek and rely upon the guidance of their own professional counsel for such advice
and that such advisors must form their opinions on these matters based upon their independent knowledge and research. The assumptions used in this material rely upon data
provided by the client. Should the data have material omissions or be incomplete, the observations made herein may not be appropriate for the client’s situation. New York Life

Insurance Company, its agents or employees may not give legal, tax, or accounting advice and none is intended nor should be inferred from the forgoing information. The Nautilus
Group is a service of New York Life Insurance Company. SMRU 5018797 Exp. 3.31.25
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